Douglas S. Freeman High School

11AP Summer Reading List 2011
Henrico County Public Schools strongly encourages parents/guardians to work with their children as they choose their summer reading books.

Because we expect AP students to be thoroughly conversant with each book, you are strongly urged to purchase your own books so that you can write notes in them at will.  The Douglas S. Freeman library will be having a book fair at the Barnes and Noble bookstore at Libbie Place on June 4 where copies of the summer reading books may be purchased.  A portion of the proceeds will be given to our library.

The purpose for the following titles is to keep you engaged in learning during the summer and introduce you to some of the concepts you can anticipate in the course you have selected.  You should consider this part of the syllabus, so your notes are essential.  Take handwritten notes to be turned in for a quiz grade during the second week of school.  These notes should include specific page references in order to be more useful to you for the written assignment that accompanies each title.
Choose two (2) of the following: 

As you read and take notes, keep these questions in mind.  With any of the titles consider the choices the author has had to make – ie, method of organization, the central theme, or any bias you perceive.
Out of Africa by Issak Dinesen (nonfiction).  Consider what differentiates this book from the autobiographical genre.  How does she organize her memoir?  What personal beliefs of the author do her descriptions of others reveal?  What literary devices (note examples) does she frequently employ? 
The Devil in the White City by Erik Larson (nonfiction).   Read Larson’s afterward first.  What role do primary sources play in his writing decisions?  How are the central and sub-plots inextricably linked?  How is this at once a story of our past and future?  
Decision in Philadelphia by Christopher and James Lynn Collier (nonfiction).  Keep track of the key points and how different alliances formed during the negotiations.  Note key figures and why they held their philosophical positions.  Also look for examples of the following means of persuasion: ethos (when the audience responds to a reputation or to a person they find to be a kindred spirit), logos (when the argument rests primarily on logical argument and concrete support), and pathos (when the speaker provokes an emotional response).  When do negotiations rely upon these factors of reputation, evidence and emotion?
